To My Clients

“My role as your real estate agent is to guide you through the selling
process, By educating my clients, they are confident when the time comes
to make important decisions regarding the sale of their home. My
commitment is to you, the client, in satisfying vour needs and developing a
solid business relationship built purely on honesty and trust. I am
absolutely committed to fulfilling vour needs with the highest level of
professionalism, expertise, and service. | pride myself on being
knowledgeable in all aspects of the real estate transaction and the real
estate field.

Helping people make one of their most important decisions is a serious
responsibility, but something that I truly enjoy doing. This enthusiasm and
hard work will benefit you and help reduce the stress and anxiety often
associated with in the sale of your home.

Selling your home can be an emotional time. Homes frequently evoke
personal memories of cherished family experience which may add stress
to the process of selling your home. I am not here to become emotionally
involved in the sale of your home. [ am here to ensure you obtain
maximum value for your home, accomplish your goals, and ensure the
selling process go smoothly. Be confident to put your trust into me and my
business.”

Education

e Graduate of St. Edward High School in 1998
BSBA: The Ohio State University -- Major in Real Estate & Urban
Analysis
Graduated in August 2002
Licensed as a Real Estate Salesman 2002
Licensed as a Real Estate Broker 2007

Business Information

Realty One: October 2002 - January 2005
REMAX Pros: January 2005 — December 2008
Started Overture Real Estate Services — January 2009



